EXHIBIT C

MANAGERIAL QUALIFICATIONS




James Bannister, President

My primary qualifications are the contract negotiation, product program sales, setup and
maintenance. [ also feel that 1 have strong skills in customer relations, building and forming
strategic alliances resulting in strong and steady growth while maintaining profitability.

During 2000 and 2001 T assisted in deploying a nation wide next generation VOIP/ATM long
distance network. Our goal with this network was to assure carrier class quality and reliability.

I have secured numerous carrier connection contracts, on the Red River Network to provide our
customers the most cost-effective inbound and outbound transport. 1 am deeply committed to the
principles of financial discipline and reinvestment of profits into my company.

Danny Bannister Jr., CEO

My primary qualifications are the evaluation of technologies, anticipation of trends within the
industry, the negotiating of contracts, and to design and implement operational systems. I also
feel that I have a strong skill set in relationship building and forming of strategic alliances
resulting in strong and steady growth while maintaining profitability. [ am deeply committed to
the principles of financial discipline and reinvestment of profits into my company.

During 2000 and 2001 T deployed a nation wide next generation VOIP/ATM long distance
network. To assure carrier class quality and reliability I have built the NaTel Network around
high capacity Cisco gateways and routers.

I have secured numerous network connections contracts to carry traffic on the NaTel Network
from facilities-based long distance carriers in need of high volume, cost-effective inbound and
outbound transport. One such NaTel Network client is Verizon, a company formed through a
merger between Bell Atlantic and GTE.

Chad Dobbins, COO

My primary qualifications are the overall knowledge of the telecom industry as a whole. In my 7
years experience, I have acquired the knowledge of sales, accounting, operations, and customer
service in several parts of telecom. 1 have worked in telecom sales for the last 7 years. I am
familiar with how a call is routed, from the local side, to the long distance side. [ am also
familiar with the correct forms that are used when signing a new business customer for long
distance such as LOA’s and Resporg forms. I am also familiar with the billing side. 1 have
experience in the evaluation of CDR’s to bill individual customers. I am also familiar with
operations. I am familiar with the technologies of running a performing and working switch.
Most important, I am familiar with handling customer complaints and working trouble tickets.

I am familiar with new technology as well. Upcoming technologies, such as VOIP connections,
are one of the many new technologies I continue to work with.




